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One of the first exercises I have you complete in Video 4 is your vibe 
around selling! It’s all about the energy behind your mindset when it 

comes to you successfully selling. I’ve included the prompt here 
because this is something that you will have to check back in with 

constantly. This can be thought of maintenance work… just like going 
to the gym to keep burning those calories or constantly hitting the 

tennis court to sharpen up your backhand- this is an area you should 
continuously work on to keep an attentive eye on your selling 

mindset.  

JOURNAL  IT OUT 
My vibe with selling feels like ……. 

Page �  of �2 15                                                                                             By Kessley L. McCormick



The Vibe  of  Buying  + Selling 

The realization of how different energy can feel is a lesson that can be 
examined more closely when it comes to buying + selling.  

Most of us are used to being the consumer. We buy, buy, buy and we 
want to. We crave it. Maybe it’s therapeutic, maybe it’s a hobby, 

maybe we just want to…but we consume, constantly. It’s an energetic 
state that we’re used to because we’ve been practicing it for-everrrrrr.  

But what happens when it comes time for you to sell something? What 
does this shift feel like for you personally? What conversation starts to 

unfold inside of you? What statements are you making that are 
completely not true (EX. No one is going to want this.)? 

Shift your energy back to a buyer’s mind, a buyer’s intention.  

Think about those long, leisurely walks you’ve taken through Target 
where you’re just buying because you can. Take this energy with you 

& apply it to your posts, emails, or in conversation with a potential 
customer when selling.  

There is a whole journey that leads up to you buying something & the 
same can be said for when you’re selling your service or product. So 

keep your vibes high, know that people want to buy, and that they 
want to buy from you! 
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MAKE A LIST OF YOUR FAVORITE WORDS USING THE MERRIAM-
WEBSTER APP TO CREATE YOUR OWN MAGICAL COPY.  PLUG IN 

ONE OF YOUR GO TO WORDS IN THE THESAURUS & NOTICE 
WHICH SYNONYMS BRING YOU ENERGY! 

 EX; SPARKLE>> FLASH, SHINE, TWINKLE, GLOW. 

INCORPORATE THESE NEW WORDS TO KEEP YOUR SALES PAGES/
WEBSITE/EMAIL AND SOCIAL MEDIA POSTS FRESH! 

PRINT OFF THE NEXT PAGE TO KEEP IN YOUR OFFICE OR IN YOUR 
CREATIVE SPACE TO REFERENCE.  
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.JOURNAL. 
Abundance + Creativity go hand in hand. Write about your awareness 

on this & purge any limiting beliefs about one or the other or both.  
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I believe you can have major success right now by stepping into 
alignment with expressing yourself online. Here’s a list of some of my 

favorite apps to use. 

APPS TO HELP YOUR SOCIAL MEDIA POP!  

✗ Hype Type 
✗ PicCollage  
✗ Canva 
✗ In Shot 
✗ Tezza 

✗Kira Kira  
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.VIDEO CONTENT CREATOR . 

Creating video content can seem overwhelming when you’re 
overthinking it. You don’t have to look or sound perfect, and hell you 

don’t even have to put your face on camera if you don’t want to…  

Video’s will help you meet all of your goals quicker!It’s a fact. I’m not 
big on statistics, but I can personally vouch for this. Every time I post 
a video I make a sale, gain new followers, or an opportunity comes my 
way. Answer the following questions to get fired up for creating your 

videos! 

♡What product or service do you want to showcase on video?  

♡How can you incorporate what you’re selling into a vlog or 
everyday video? 
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♡How can you add a tip or secret to your video around what you’re 
selling? 

♡What is keeping you from creating a video?  

♡What are 5 ideas you have for videos? List them here! 
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Connecting online to mentors, new clients or customers, or people 
who just love what you do is thrilling! It literally is such a jolt of 

exciting energy when you get to link up with others who see your 
vision or want to get to know more about what you’re up to!  

I want you to focus on having a very full inbox with followers dying to 
get to know you better or commenting on your business or brand. An 

inbox that’s brining in joy, happiness, and REVENUE.  

Yes you may have haters, occasional weirdo’s, and people who will try 
to bring you down with their lack of understanding of what you’re 

doing or just wanting someone else to be as miserable as they are… 
but this will be few and far between and you’ll learn to ignore them.  

Because when your success is loud, the haters are barely 
audible.  

Their is major possibility every single day for connections! Don’t 
forget the power of conversations! 
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.RULES OF ENGAGEMENT. 

A few things to remember when connecting online…  

+Be kind always. 
+Do NOT engage with anyone who is low vibe unless you can rise 

above with leadership in love.  
+Your inbox is SACRED. Treat it that way! 

+Remember the possibilities of every single person you’re 
communicating with.  

+Do not ask new followers or people who like your pictures to do 
something for you! (I.E. no free links, “hopping on a call”, or any 

other favors. Gross. This is needy and will put your biz in the ground 
quickly.) 

+Selling is communicating- don’t be afraid to spend time actually 
having a conversation with someone! 

+Just because someone doesn’t buy from you after picking your 
brain doesn’t mean they won’t in the future… Remember you get 

to decide how much you want to share in DM’s.  
+Supportive energy= Emotional Connection.  

+You get to decide the boundaries you have in all forms of 
communication.  

+Nurture’s are natural Sellers! 
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Oh the lessons that Father Time teaches us… Divine Timing is 
happening for every single one of us all the time… you just have to 

accept and embrace the magic that some things are out of your 
control. 
 

Your success is coming to you NOW, even if it doesn’t look like what 
you think it’s supposed to. It’s all happening and building up for you! 

Your journey is divine in timing! Promise! 

.MANTRA. 
I am aware and acknowledge that divine 

timing is always at play for my benefit.  

Write this out any time, any day you’re feeling insecure or rushed 
around time. 
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.BEHIND THE SCENES. 

Creatives can tend to put themselves in a bubble… and make their 
worlds very small. GUILTY. It’s when we do this we get into so much 

trouble. There’s a whole big world filled with billions of people and 
their intricate lives out there & endless opportunities to connect with 

them 

You have to remember you don’t know everything. 
You don’t know everyone. 

That might sound silly but entrepreneurs are experts at convincing 
themselves of these things! Expanding your consciousness past your 

hometown, the next 5 zip codes over and beyond, will help your 
business grow! It will keep you from a scarcity mindset, a place where 

you fear you’ve “ran out” of people to meet or network with or 
customers/clients that need or want what you’re selling! 

Remember>> There is no such thing as running out of time or 
opportunities.  

The difference between what you can and cannot control 
with manifesting is DIVINE.  

And this is part of understanding that there are things happening for 
you behind the scenes! Meaning you don’t know how or why someone 

finds you and you’re not supposed to. Your job is to stay diligent in 
faith in what you’re creating  & in your life purpose work. 
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VOICE + TONE 

Your voice is important!  

I want you to now know & understand deeply, your influence. You 
have it. You have it right now. It may be tiny or it may be on a much 
larger scale then you even realize… but you have it. So start using it.  

People will connect you to so many things. What you’re saying, what 
you’re doing, where you’re going, your hobbies, your food… and you 

want this!  

Your Voice + Tone will be one of the very first ways people will 
identify you… aka put ya’ in a box.  

Your voice and tone will be everywhere, it’s not just the audible sense 
where this is communicated, but in your writing, on your website, the 

language you use, or if you’re like me the twang you have.  
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Tone is all about the way you get something across. Are you a straight 
shooter? Do you have a gentle approach? Tone is basically your 

attitude and views on different topics and subjects, and ultimately how 
you’re branding yourself. 

I don’t want you to edit yourself down, but I do want you to be aware 
of self. And be okay with polishing that up to the best version and 

accepting it. 

REMEMBER- YOU ARE YOUR BUSINESS! 

Keep it interesting.  
Share your life. 

Be multi-dimensional. 

People buy from you first, always. You’re probably not 
selling something that isn’t out there, so remember to be 

authentic!  

SENDING YOU SO MANY WARM BLESSINGS IN ALL OF 
YOUR ENDEAVORS!
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